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Home sales activity has been 
rising in every province compared 
to the same time period last 
year, and by May of this year, 
had reached the highest level 
for any month on record in 
British Columbia, Alberta, 
Saskatchewan, Manitoba, Ontario, 
New Brunswick and Nova Scotia.

Gregory Klump, CREA’s Chief 
Economist, noted, “A strong 
job market and low and stable 
interest rates will continue to 
buoy home sales activity, even 
as prices continue to rise”. 

CREA President Ann Bosley 
reminds us, “Residential real 
estate markets across Canada 
remain healthy and active, 
and it is important to note 
that the negative factors 

weighing on U.S. home sales 
are largely absent in Canada.”

Ms. Bosley also pointed out, 
“Resale housing is one of the 
major engines driving the 
national economy, and activity 
remains on track to a new 
national record in 2007.”

Even though you may think 
summer is a slow time for real 
estate, it can hold some pleasant 
surprises for both buyers and 
sellers as competition eases on 
both ends. Please call me to 
discuss your real estate plans 
in the upcoming months, and 
I will be pleased to share the 
latest information on not only 
your home’s current value, but 
also other properties of interest 
in your neighbourhood.

The Canadian Real Estate Association (CREA) reported that 
national MLS® residential sales activity, new listings, average 
prices and dollar volume continue to shatter all previous records. 
For example, the national MLS® residential average price topped 
the $300,000 mark for the fi rst time ever in April, and then rose 
again to over $314,000 in May.

RESALE HOUSING ACTIVITY
CONTINUES TO SHATTER RECORDS!
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Greetings! You’re receiving this newsletter 
with hopes that you find it informative and 
entertaining.

If you’re thinking of making a move, or are 
just curious as to real estate trends in your 
area, please feel free to call at any time.  It’s 
always good to hear from you!

All the best,

      Cort & Elaine Benson
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Do you have a demanding job, children, hobbies and other 
time-intensive obligations? If so, doing your own decorating 
may not be a practical option for you. With your busy 
life, there probably isn’t enough time in a day to run from 
store to store picking wallpaper and fabrics, overseeing 
contractors and doing the myriad of other things required 
to see a major décor project through to completion.

Do you have the time to decorate, but don’t know where 
to start? Many of us have a hard time matching colors, 
balancing scale and maximizing space. Others have great 
taste and know exactly what they like when they see it, 
but aren’t quite sure how to pull a particular look together 
in their home.

Do you and your signifi cant other clash over your décor, 
leaving you unable to proceed with a project in a way 
that will satisfy both parties?

If any of these scenarios sounds familiar to you, hiring a 
professional interior designer may be just the solution.

For the busy homeowner, interior designers are a real 
time-saver. They already know the best sources to fi nd 
everything needed for your project (some of which 
wouldn’t be available to you otherwise) and can do all the 
purchasing for you. As well, they can source and oversee 
contract workers on your behalf.

For those lacking in know-how, interior designers offer 
more than just a good eye. They provide expert knowledge 
of design principles, such as those regarding color, pattern, 
texture, scale, balance, continuity, compatibility, space 
utilization and function. They’re also up on the latest 
trends and innovations in décor.

Interior designers can also act as mediators, providing 
impartial third-party input for couples whose décor project 
has become a battleground. Any good interior designer is 
also a good listener, and can propose a solution that takes 
into account both parties’ needs and wants.

In addition, your designer can act as fi nancial advisor to 
your décor project, helping you establish and stick to a 
realistic budget, and avoid costly decorating mistakes. Plus, 
designers are often able to get better pricing on the items 
needed for your project, passing the savings onto you.

To fi nd a designer for your interior, ask friends, family, 
coworkers and even staff at home-décor stores for referrals. 
Tour model homes and furniture showrooms, fl ip through 
magazines and newspapers; if you see something you like, 
fi nd out the designer’s name. There are also interior-designer 
associations through which you can fi nd a professional.

Are you experiencing feelings of fatigue, confusion or frustration? If so, perhaps it’s time you 
sought professional help – from an interior designer, that is. To fi nd out whether you qualify for 
assistance, what services are available and where to fi nd help, keep reading.

PROFESSIONAL HELP

The designer you’ll want to work with is one who has plenty 
of experience, who can show you samples of their work 
and provide references, who is a good listener and asks the 
right questions, and whom you’re comfortable with to speak 
frankly about your likes, dislikes and budget.
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August is a popular month for moving, especially with a new school year about to start.
Whether you’re currently in the midst of a move, or are contemplating one in the
near future, the following packing tips will come in handy.

n   Tackle one room (or section, in small or open-concept spaces) at a time. Packing up
all the belongings you’ve collected over the years can seem an insurmountable
task, but it’s much more manageable when you break it down by room.

n   Before loading your boxes, reinforce their bottoms with packing tape so your
belongings won’t fall through them. Boxes should be full enough so as not to
crush when stacked, but not so full they can’t be closed or stacked.

n   Use empty space in your appliances to store items that are light or
that might get crushed during the move. Likewise, put the space in
your luggage to use by fi lling it with clothes, linens and the like. 

n   On the side of each box, visible when stacked, make important notes like
‘fragile’ or ‘this side up.’ Assign each box a number that corresponds to a room
in your new home and/or to a list of the box’s contents. 

n   Consider what items you’re most likely to need as you settle into your new
home, such as kitchen items, and arrange to have them loaded last so they
get unloaded fi rst.

n    Pack a special box or bag with items you’ll want to have handy throughout
the move: toiletries, a change of clothes, your childrens’ favorite toys, snacks,
important documents, etc., and remember to label it clearly for easy access.

Ready, Set, Pack!

Sell-First 
Strategies
Unless you’re able to carry two 
mortgages at once, buying your 
next home likely means selling 
your current one fi rst. What 
follows are a few strategies for 
coping with a move when you 
need to sell in order to buy.

Ideally, upon selling your home you negotiate with the buyer a long 
closing, allowing you time to fi nd your next home.  Scheduling your new 
home’s closing date on or a couple of days before your old one’s is wise, 
leaving comfortable time to move your belongings.

If it’s a seller’s market, consider listing your home with a purchase 
contingency, which specifi es a time period in which you can look for 
and purchase your next home or cancel the contract without penalty to 
either party.

A strategy better suited for buyers’ markets is to make your offer on 
your next home contingent upon the sale of your current home. Such 
conditional offers are less attractive in a seller’s market, so be prepared to 
pay more money in order to boost your conditional offer’s appeal.

Another strategy is a rent-back provision, allowing you to rent your 
recently sold home from its new owners. This strategy will limit your pool 
of buyers to those who don’t require immediate occupancy, but with your 
home already sold you’ll be in a stronger negotiating position as a buyer.

If the timing doesn’t quite work out, you will need to fi nd temporary 
accommodations. Where will you, your family, your belongings and 
your pets stay, and how long are you prepared to live in temporary 
accommodations until you fi nd your next home? What will it cost to do so?

A qualifi ed real estate representative can help you work out the timing 
on your buying and selling strategy, and make your move as smooth and 
timely as possible.
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