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Greetings! You're receiving this newsletter
with hopes that you find it informative and
entertaining.

If you're thinking of making a move, or are
just curious as to real estate trends in your
area, please feel free to call at any time. It's
always good to hear from you!

All the best,

Cort & Elaine Benson
for

Can the weather influence home
sales? Here in Canada, where a
great many of us tend to hibernate
during the coldest months, we

do notice that home resales

across Canada usually go into

a deep-freeze in January. This
year, however, an unexpected

mild snap resulted in an all-time
monthly sales record being set in
January, as warmer than normal
temperatures helped to bring out
home buyers. Of course, this being
Canada, February's winter storms
roared back in throughout parts of
the country to cool down regular
real estate action and postpone
transaction closings, but things are
expected to be back to normal now
for the annual "Spring Rush"

The Canadian Real Estate Association
confirmed that the price of homes is
heating up, with the average price of
a home in Canada now approaching

$300,000. That's up 11.2 percent

from January 2006, thanks largely
to frenzied home buying in oil-rich
Western Canada, where increases
were as high as 58 percent.

We are currently in the midst of the
“official" busy buying and selling
period throughout most of North
America, a period that spans from
April to July. With the weather at

its best, the school year coming to
an end and vacation time looming,
there is more housing inventory, and,
therefore, more choice for buyers and
more interest for sellers, now than at
any other time of the year.

By summer's end, families who are
anxious to sell and move before
the school year starts may provide
a small window of leverage for
buyers, while sellers between
Thanksgiving and New Year's Day
are often motivated to accept

an offer in order to avoid any
disruption in their holiday plans.

0 jump into today’s “hot” real

"Twice the Service"
ease call me to take advantage of
le buying and selling opportunities.

REMBX

Volume 3, Issue 5







	vPDF Record 1
	vPDF Page 1


