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If you’re thinking of listing your 
house for sale, there’s no better 
time than now, and no greater 
expert on its features than 
you.  Because of that, be sure to 
maximize your selling opportunity 
by remembering to highlight all 
of the things you’ve come to love 
about your home.

Location, of course, is always key so 
be sure to list the unique features 
of your property’s setting: if you 
back onto a ravine, for example, 
or if your home boasts a beautiful 
view. Don’t forget to point out 
if you’re on a quiet street or if 
your home is an end unit. And of 
course, highlighting location in 
relation to transportation, schools 
and shopping is always key if your 
property is close to those amenities. 

In addition to the larger 
features above, it’s worthwhile 
making a list of specifi c home 
improvements you’ve added to 

your house. Did you install an 
alarm system, crown moldings, 
a fi replace or hardwood fl oors? 
Did you upgrade your wiring or 
plumbing systems, cupboards 
or counters? Highlight, too, any 
warranties or guarantees that are 
transferable to the new owners, 
as well as items you’ve agreed to 
include in the sales price of the 
home, such as appliances, window 
coverings and light fi xtures.

Just as you are an expert on 
your own home, I am a real 
estate professional whose job 
it is to make your property 
transactions as smooth, effi cient 
and effective as possible. Please 
call me to discuss your plans for 
any upcoming moves. If you’re 
not planning a move at this 
point but know someone who is, 
I would appreciate your passing 
my contact information onto your 
friends or relatives too.

Spring is a great time for real estate.  Buyers, weary of the 
winter and eager for a change, start showing up at open 
houses with renewed enthusiasm. It’s therefore a smart time 
for homeowners, recognizing that this is the beginning of 
real estate’s busy season, to put their houses up for sale.
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Greetings! You’re receiving this newsletter 

with hopes that you find it informative and 

entertaining.

If you’re thinking of making a move, or are 

just curious as to real estate trends in your 

area, please feel free to call at any time.  It’s 

always good to hear from you!

All the best,

      Cort & Elaine Benson
                    for

       "Twice the Service"

                                     

Compliments of Cort & Elaine Benson                                                        RE/MAX All Points Realty

Volume 3, Issue 3



2

Bedrooms are special rooms in any home. They do however, serve different purposes for the 
different members of your family. Read on for advice on how to decorate bedrooms to suit the 
distinct needs of children and adults. 

n  Your child does much more than sleep in his 
or her room so a wise idea is to create different 
areas for its different uses. Define a play area 
using an area rug; create an entertainment 
area for playing music and video games with 
seating for a friend or two; use oversize pillows 
or beanbag furniture to create a cozy area for 
quiet activities like reading — ideally, there’s 
space there for you, too.

n  Where kids go, messes follow. Use semi-
gloss paint in kids’ rooms, which can stand 
up to water and frequent cleaning; consider 
darker shades that hide dirt better. Pass on 
wall-to-wall carpeting and opt instead for 
the durability of imitation hardwood or cork 
flooring and washable area rugs.

n  Limit themes to accessories that can be easily 
and inexpensively replaced: bedding, borders, 
rugs, posters. Major furniture purchases should 
have simple, classic designs. Kids’ tastes change 
often; you want to design a room that can 
grow with your child.

n  Kids have a lot of stuff, so plan for storage. 
Consider a toy hammock, which takes 

advantage of unused 
space near the ceiling, 
and choose furniture 
that incorporates 
storage, like beds with 

built-in drawers. With 
storage bins coming in 

a variety of dimensions, 
colors and patterns, they 
can be part of the décor 
or hidden out of sight, 
under the bed or stacked 
in the closet.

n  For adults, bedrooms should be an escape from 
daily stresses, exclusively used for relaxing, 
sleeping and spending time with your partner. 
So exclude from your bedroom the television, 
computer, exercise equipment, and anything 
else that provides a distraction or reminds you 
of things you feel you should be doing instead 
of relaxing.

n  On walls, opt for passive shades, like blues, 
greens and purples, which have a much-needed 
calming effect in the bedroom. Touches of red 
and pink can help establish an air of warmth 
and affection. For fabrics, the richness of 
velvet, velour, and faux fur lend to a relaxing, 
comforting environment.

n  Limit bedroom accessories to only those items 
that contribute to your sense of happiness and 
relaxation. After all, these are the first things 
you see when you wake and the last things you 
see before drifting off to sleep. Editing your 
accessories to things you truly love will also help 
eliminate clutter, a definite no-no for bedrooms. 

n  Even the glare of a streetlight can prevent you 
from getting the sleep you need; eliminate 
sleep-compromising light with blackout curtains 
or heavy drapes. Bedroom lighting should 
accomplish two things: create a mood and 
provide proper light for (relaxing) activities like 
reading. Consider dimmer switches, sconces, 
and candles for the former and directional 
lamps, or overhead spot lighting for the latter.

ADULT BEDROOMS

Play Time To Personal Time

CHILDREN’S BEDROOMS



Buying Brand New

A builder’s onsite sales agent can only inform 
you about the products they sell — and their 
information likely isn’t objective. An outside 
real estate sales representative, however, 
provides you with unbiased information on 
various builders and developments, including 
the builder’s reputation, financial standing, 
after-sales service record, and promptness of 
product delivery.

A real estate agent can also help new-
construction buyers narrow their search, 
just as they do for resale buyers. Taking 
into account your needs and their 
expert knowledge of a community — its 
schools, public transportation, proposed 
development, etcetera — a good agent can 
expedite your home search for you, saving 

you a lot of time given the number of new 
projects available.

As you navigate the complex purchase 
process, you’ll be grateful for the support 
of a professional real estate representative, 
who can help you understand the builder’s 
contract to better protect you, help expedite 
the lender- approval process, and even find 
out where there’s room to negotiate on price 
and upgrade options.

Speaking of upgrade options, buyers of 
brand new homes have a multitude from 
which to choose. Real estate agents can be 
a valuable resource in helping you make 
choices that will maximize your new home’s 
resale potential.
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Discuss your safety concerns with your real estate agent. 
Talk about the implications of leaving your address out of 
marketing materials, requiring everyone who enters your 
home during an open house to sign a guest register with 
their name, address and phone number, having potential 
buyers screened before scheduled showings to ensure they’re 
serious about buying, and having your agent bring along a 
colleague to provide added supervision during open houses.

Don’t give strangers the opportunity to steal from you 
or incentive to return with the intention of stealing. 
Remove or lock up personal items like keys, credit cards, 
checkbooks, prescription pills, and documents containing 
personal or financial information. Lock up or store offsite 
valuable possessions like jewelry, currency, collections, 
electronic equipment, expensive art, silver, and china. 
Consider removing family photographs and password-
protecting your computer.

In addition to your own safety, consider the safety of 
prospective buyers while they’re in your home. Make sure 
stairs and traffic paths are obstacle-free, no unruly cords 
lay in wait to snare potential buyers’ legs, buyers aren’t left 
in the dark due to burnt bulbs, and nothing falls out of 
closets when opened.

As well, it’s best that 
pets be absent during 
showings. Even the 
friendliest cats and dogs 
can get spooked by 
strangers, so for the sake 
of pets and buyers alike, 
take your pets for a walk, 
keep them outside, or 
drop them off with a friend.

Selling your home means advertising it and likely opening its doors to the 
public, which can leave you feeling vulnerable where safety is concerned.

Home-Selling The Safe Way

Remember, a builder represents his own best interests. You deserve your 
own agent looking out for your best interests. But be advised that many 
builders require that your real estate agent be with you the first time you 
visit their sales office.

Think you don’t need a real estate agent when buying a brand new 
home? Think again. Agents are just as valuable to new-construction 
homebuyers as they are to resale homebuyers. Here’s why:
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